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BLACKBOXSTOCKS, INC.
(OTC PINK: BLBX)
Target Price: USD $10.00
BlackBoxStocks is a rapidly growing trading analytics platform that
uniquely provides social engagement and trading education to its
users. The Company describes itself as ‘Bloomberg meets Twitch’ and
cultivates a community of traders who share insights and market
trading strategies, complete with ”Team Traders” and moderators who
attempt to demystify and democratize trading for the broader trading
public. The company has seen rapid growth in 2020 and has seen its
user base quadruple from just under 1,200 to nearly 5,000 by year end,
driven by a more active marketing strategy. The company targets
large markets north of $10B with low regulatory and ‘go to market’ risk.
Revenues could rise to nearly $27 MM by 2023. The target price of $10
assumes a Price/Sales multiple of 14.5x 4Q 2021E annualized sales.

INVESTMENT THESIS
Unique Microcap ‘Social’ Play on Trading Tools
Market
BLBX sells subscription based ‘SaaS’ access to its proprietary trading
analytics tools focused on equities and options. While there are other
market participants who also provide trading tools, BLBX is a unique
microcap play that integrates trading analytics and social interaction
to create a robust live trading community. Specific attributes of the
company’s platform include: 1) Social trading, where users can interact
with other users using voice and video and 2) Education - users can
learn from ”Team Traders” and see these traders execute their trading
strategies. As a consequence, trading for BLBX users is not a solo quest,
but a community and lifestyle activity. This is a unique play on the trading
tools market and is a key driver for the company’s rapid user growth.

Large, Addressable Markets
It is estimated the addressable market for users with an appetite for
active trading can exceed 20MM in the US market alone. Large
platforms that either allow trading such as Robinhood (13 million users)
or those that allow social community interactions around trading such
as Stocktwits (>2 million users) have seen their user bases rapidly grow
into millions very recently. These platforms have democratized trading
by lowering fees and/or access to trading information and have
attracted new users/demographics to these markets. BLBX taps into
these growing markets by providing proprietary analysis, education,
and a live community to these new users and is still very early in
carving out a share of this very large user base.

costs starting at $100, and on average customers
staying for more than 8 months, this works out to an 8x
ROI. With a tested marketing strategy, the company is
poised for further growth in 2021 and the coming years.
Estimated user base is expected to cross 10,000 in 2021
and 35,000 by 2023.

Breakeven Cashflows Today, New
Capital To Fund Growth
BLBX business model was cash neutral (CFO) in 2020
even with a modest user base. Massive investments in
software/tech are not needed. Any new capital raised
will be targeted at customer acquisition where the
company’s high LTV/CAC ratio should ensure rapid
revenue and profit growth.

Stock Details (05/18/2021)
OTC QB:

: BLBX

Price Target

: USD $10.00

Sector / Industry

: Software/ SaaS

Recent Share Price

: USD $2.09

: 13.6

Basic Shares o/s (mn)

Market Cap (in USD $mn)
52-week High/Low
Average Volume

:18M
: USD $4.00 / $1.10
: 440

Key Financials ($ USD mn unless specified)
KEY FINANCIALS
Revenues
EBIT

EPS ($)

2020A

2021E

2022E

2023E

$3.4

$7.4

$14.2

$27.2

$(0.4)

$(0.5)

$0.5

$4.4

(0.03)

(0.05)

0.03

0.30

BLBX Share Price in USD

Growth At Inflection Point, 8x ROI on CAC
BLBX has seen rapid user growth from just under 1,200 at the beginning
of 2020 to end the year just under 5,000. This growth has been driven by
a more aggressive marketing campaign by the company. Customer
acquisition cost is near $100 per user and with monthly subscription
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SUMMARY TABLE
Share data

Balance Sheet data (1Q 2019)

CEO, Co-Founder

Gust Kepler

1.3mn

Co-Founder

Eric Pharis

-1.8mn

Co-Founder

David Kyle

Recent price (USD):

$3.00

Total cash (USD):

1mn

Price target (USD):

$10.00

Total debt (USD):

300

Average daily volume:*

$40mn

Market cap (USD):
Risk profile:

Equity (USD):

$4.10 – 1.10

52-week range (USD):

Key personnel:

High / Speculative

Source: Yahoo Finance, Company Financials, priced as of 4/20/2021

FINANCIAL SUMMARY
Figure 1. Income Statement
Figures in $mn unless specified
Revenue

FY19A
1,062,573

YoY growth

FY20A

FY21E

FY22E

FY23E

3,367,563

7,366,040

14,217,809

27,151,240

217%

119%

93%

91%

Cost of sales

695,076

1,201,320

2,209,812

3,980,986

7,059,322

Gross Profit

367,497

2,166,243

5,156,228

10,236,822

20,091,918

35%

64%

70%

72%

74%

1,372,530

2,578,941

5,686,326

9,753,217

15,670,691

(1,005,033)

(412,698)

(530,099)

483,606

4,421,227

Gross Margin
Operating expenses
EBIT
Margin

-95%

-12%

-7%

3%

16%

Other income/ (expense)

(1,978,405)

57,787

(130,000)

(130,000)

(130,000)

Profit before tax

(2,983,438)

(354,911)

(660,099)

353,606

4,291,227

-

-

-

-

-

Tax
Net income

(2,983,438)

(354,911)

(660,099)

353,606

4,291,227

Margin

-281%

-11%

-9%

2%

16%

Diluted EPS ($ per share)

(0.22)

(0.03)

(0.05)

0.03

0.30

Source: Company Financials, Investors Prism Equity Research
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INTRODUCTION
BlackBoxStocks, Inc., headquartered in Dallas, Texas, began operating as a financial technology and social media
platform in March 2016. The Company’s web-based platform offers real-time proprietary analytics and news for stock
and options traders of all levels. The Company’s web-based software continuously scans the NASDAQ, New York Stock
Exchange, CBOE, and other options markets, analyzing over 8,000 stocks and up to 1,000,000 options contracts
multiple times per second.
The Company also provides users with a fully interactive social media platform that is integrated into its dashboard,
enabling users to exchange information and ideas quickly and efficiently through a common network. Recently, the
Company also introduced a live audio/video feature that allows members to broadcast on their own channels to
share trade strategies and market insight within the community. The platform was initially made available to
subscribers in September 2016. Subscriptions for the use of the platform are sold on a monthly and/or annual
subscription basis to individual consumers through the Company website at http://www.blackboxstocks.com.
The Company’s system is expected to be available on Apple and Android devices in 2021.
The Company is publicly traded on the OTC Pink Market under the symbol BLBX.

BLACKBOXSTOCKS - OFFERINGS
BlackBoxStocks is a rapidly growing trading analytics platform that uniquely provides social engagement and trading
education to its users. The Company describes itself as ‘Bloomberg meets Twitch’ and cultivates a community of
traders who share insights and market trading strategies, complete with ‘Team Traders” (seasoned experienced
traders curated from the community) who attempt to demystify and democratize trading for the newer members on
the platform and the broader trading public. Subscriptions for the use of the platform are sold on a monthly and/or
annual subscription basis to individual consumers through the Company website. The sevice is only offered through
a monthly subscription at $100/month, or an annual subscription at $959/year. The Company does not offer
discounts or ‘free’ subscription months.
The BlackBox Trading Platform has 3 Integrated Features available to all users
Trading Analytics
Social Engagement
Education

Copyright © 2021 Investors Prism Equity Research
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Key feature 1: Trading Analytics
Figure 2 shows the dashboard of the BlackBox platform. The platform has most standard market features including
real-time price data and news feeds as well as advanced charting capabilities. In addition, the platform has several
proprietary features. These include volatility indicators, algo driven scanners, stock and options alerts, and option flow
scanners.

Figure 2. Blackbox - Data Intensive Dashboard For All Levels of Traders

Source: Company Materials

Available as a Web-Based Application For Use on Any Device.

Copyright © 2021 Investors Prism Equity Research
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Key feature 2: Social Engagement
The BLBX platform provides for multiple ways for the user base to interact with one another. These include:
Traders can live stream their stock charts and real time analytics
Followers can view, listen and chat with broadcaster and other viewers
Followers can click symbols posted by the broadcaster and view a full set of analytics on their dashboard
Followers learn trading methods and strategies from the broadcaster
Many broadcasters monetize their following on outside social platforms via the Blackbox affiliate program

Figure 3. Blackbox - Trading Analytics Dashboard Incorporates Community Engagement

Figure 4. Blackbox - Social Influencers Drive user Community Engagement

Source: Company Materials

Figure 4. Blackbox - Social Influencers Drive User Community Engagement
The affiliate program in particular provides a financial
incentive for BLBX members to promote the platform on all
of their major social media platforms. Many BLBX affiliates
are seasoned traders that have a large social community
of followers on Twitter, Facebook, YouTube, etc. They target
potential subscribers from their follower base to join BLBX
and act as mentors in the community platform providing
advice and education in dedicated BLBX rooms and
channels. Affiliates earn $25/month each month for
referrals for the duration of the subscription, and also earn
$250/year for each yearly referral.
Copyright © 2021 Investors Prism Equity Research
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Key feature 3: Education
Trading stocks or options can be intimidating to the new user. BLBX offers a full education calendar (See Figure 3) for
users to learn various aspects of trading, including topics such as Option Flow, Trading bootcamps, etc. The Education
feature alone can allow for many users to stick to their monthly subscription for an extended period and prevents
‘Quick View’ cancellations.

Figure 5. Blackbox - Education Calendar Available to All Users

Source: Company Materials

Copyright © 2021 Investors Prism Equity Research
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BLACKBOXSTOCKS - GROWTH AND CUSTOMER
ACQUISITION COST
BLBX has seen rapid user growth from just under 1,200 at the beginning of 2020 to end the year just under 5,000. This
growth was driven by a more aggressive marketing campaign by the company. Monthly recurring revenue has
progressively increased to nearly $600K by year end 2020.
The Company’s user base grew more slowly in prior years mainly because it was undercapitalized. The Company was
able to invest more in marketing after raising capital in 2020. Customer acquisition cost is near $100 per user and with
monthly subscription costs starting at $100, and on average customers staying for more than 8 months, this works out
to an 8x ROI. This is a very healthy level and shows the promise of the business model.

Figure 6. Blackbox - Rapid User Growth in 2020

Source: Company Materials

Copyright © 2021 Investors Prism Equity Research
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BlackBoxStocks - Userbase Expected to Grow Beyond 35,000 in 2023
With a tested marketing strategy, the company is poised for further growth in 2021 and the coming years. Estimated
user base is expected to cross 10,000 in 2021 and 35,000 by 2023, driven by ongoing marketing campaigns. It is
important to note that even with these numbers the Company’s user base is still expected to allow for a lot of runway
for growth, given that it would still be less than <1% of an estimated 20 million active/semi active trader user base.

Figure 7. Blackbox - Rapid User Growth in Coming Years.

Source: Company Materials

Source: Company Materials
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Figure 8. Blackbox - Expected User Growth
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BlackBoxStocks - Growth in Addressable Market Lifts All Boats
It is estimated the addressable market for users with appetite for active trading can exceed 20MM in the US market
alone.
Large platforms that either allow trading such as Robinhood (13 million users today vs 0 in 2015) or those that allow
social community interactions around trading such as Stocktwits (>2 million users today vs 250K in 2017) have seen
their userbases rapidly grow into millions very recently. These platforms have democratized trading by lowering fees
and/or access to trading information and have attracted new users/demographics to these markets.
There is hunger for active trading strategies and BLBX taps into these growing markets by providing education and
live community to these new users and is still very early in carving out a share of this very large user base.
Key Competitors, though not with overlapping product features, include Trade Ideas, Flow Algo, Trade Alert and Wall
Street Jesus - all privately held companies. BLBX price points are similar to these competitors and compete on feature
sets rather than price.

Copyright © 2021 Investors Prism Equity Research
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FINANCIALS AND OUTLOOK
Assumptions Behind Forecasts
The estimated user base is expected to cross 10,000 in 2021 and 35,000 by 2023. It is important to note that even with
these numbers the Company’s user base is still expected to allow for a lot of runway for growth, given that it would still
be less than <1% of an estimated 20 million active/semi active trader user base. Average monthly subscription
revenue is assumed at $100/month.
Recent Results
BLBX revenues totaled $3.4MM for the year ended Dec 2020, up 217% y/y. This was primarily related to a 4x increase in
the user base from ~1,200 to nearly 5,000. The monthly recurring revenue per user is nearly $100/month, that implies
>$500,000 per month by year end 2020. Gross margins for 2020 stood at 64%, a rise from the 35% record the prior year
- a result of increasing sales driving operating leverage for the business. From a quarterly perspective, 4Q20 revenues
stood at $1MM up 264% y/y. Again, the increase was driven by the user base.
Cash Position. The company ended the year with cash on hand of $1 million. Cashflows from operations were $0.1MM
in 2020. This is important to note as the BLBX business model was cash neutral (CFO) in 2020 even at its modest user
base. Massive investments in software/tech are not needed as much as investment in customer acquisition where
the company’s high ROI should ensure revenue and profit growth.
Valuation
Looking at a universe of 59 publicly listed SaaS companies, the Median Price to Sales multiple was 14.5x trailing
(annualized) quarterly revenues. The median annualized revenue growth rate for this large dataset of public
companies was 23%. In contrast, BLBX revenue growth was 217% in 2020, and is forecasted to be 119% in 2021. BLBX
growth rates would comfortably place the Company in the top quartile of SaaS growth rates, which would favor a
higher growth P/S multiple vs peers. However, recognizing that BLBX is an earlier stage company with more
operational risk than many of these established peers, a conservative view of the P/S multiple is warranted.
Using the median P/S multiple of SaaS companies (14.5x) on 4Q 2021E annualized revenues of $9.5MM, would imply a
market capitalization of $137.5MM or $10 per share. At current share price, BLBX is trading at 4.5x 4Q 2021E annualized
revenues, a substantial discount vs the 14.5x of public peers.
Figure 9. Valuation Summary
Median SaaS* Revenue Growth, Q1 2021 annualized
Median SaaS* Price to Sales Multiple

23%
14.5x

BLBX 4Q 2021e Revenues

$2.4MM

BLBX 4Q 2021e Revenues, Annualized

$9.5MM

BLBX 4Q 2021e Revenue growth rate

127% y/y

BLBX Market Cap at 14.5x P/S Multiple
BLBX Share Price @14.5x P/S

Copyright © 2021 Investors Prism Equity Research

$137.5MM
$10

Source: PCG Research
*SaaS: Universe of 59 publicly listed SaaS companies
Fully diluted share count of 13.9MM

10

Initiation Report Digital Marketing | May 11, 2021

EXECUTIVE LEADERSHIP TEAM
BlackBoxStocks is led by an experienced leadership team with a depth of entrepreneurial and Fintech experience.

GUST KEPLER

CHIEF EXECUTIVE OFFICER & CO-FOUNDER
Gust Kepler serves as the Chief Executive Officer for BlackBoxStocks, Inc. Mr. Kepler is a firm believer in the adage
"simplicity sells". His mission as the founder and developer of the company's technology is to offer the general public
a comprehensive financial technology tool in a simple and user-friendly format. In addition to overseeing all aspects
of product development, Kepler is responsible for strategic planning, marketing, and corporate financial decisions.
Mr. Kepler previously served as the President of G2 International, Inc. G2 is a consulting firm with expertise in
investment banking founded by Mr. Kepler in 2002. G2's primary focus is taking private companies public and
providing advice with regard to capitalization, strategic planning, and investor relations. Prior to founding G2, Mr.
Kepler founded Parallax Entertainment, Inc. in 1996. Parallax was an independent record label, online promotional
vehicle and e-commerce solution for musicians. Prior to Parallax, Kepler was the founder and President of Glance
Toys, a toy and junior sporting goods company. Over its 10-year span, Glance sold its brand of products in dozens of
major retail chains including Wal-Mart, Target, The Sports Authority, and 7-Eleven.

ERIC PHARIS
CO-FOUNDER

Eric Pharis has been working in quantitative finance for 20 years. Pharis is in charge of developing and implementing
all tools and features for the market analytics on the Backbox platform. He also manages all historical data and acts
as the lead data analyst for BLBX.
Pharis earned his Bachelor of Mechanical Engineering from The University of Texas Austin in 1998 and his Masters
Degree in Operations Research from Cornell University with a certificate in Financial Engineering in 1999. While
studying at UT, Pharis also worked for IBM and developed financial models to assist in output optimization. After
graduating Cornell, Pharis moved to Wall Street and began proprietary trading at Daytek Securities, the founders of
Island ECN, a pioneer in the area of electronic and algo trading.
In 2004, Pharis joined forces with David Kyle and founded Karma Blackbox LLC (not affiliated with BlackBoxStocks, Inc.).
This company focused on developing algorithms for high frequency trading. In 2005, Pharis and Kyle launched their
first algo and it was profitable every month thereafter, generating only 15 days of net trading losses in its first 650 days
of trading. The duo subsequently expanded their automated trading operations to exchanges in London, Tokyo, and
the commodities markets. In 2012, Pharis and Kyle launched QuantBrasil – a fully quantitative, computer driven hedge
fund in Brazil. This fund was built using the proprietary logic from their previous trading platforms and was
headquartered in Miami and Rio de Janeiro.

Copyright © 2021 Investors Prism Equity Research
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DAVID KYLE
CO-FOUNDER

David Kyle has been working in software development for 21 years. Kyle is in charge of software engineering, database
management, tick feed processing and all aspects of system development for the BlackBoxStocks platform.
Kyle earned his Bachelor of Science in Electrical Engineering from the University of Texas at Austin in 1996. While at UT,
Kyle worked for Microsoft supporting the launch of Windows 95. After graduating from the University of Texas in 1996,
Kyle returned to Dallas and began working in quality assurance and support at J. Driscoll & Associates, who
specialized in account reconciliation software for retailers. Kyle left Driscoll to develop software for Globeset from
2000. In 2002 he advanced to Trintech as a Senior Software Developer.
In 2004, Kyle joined forces with Eric Pharis and founded Karma Blackbox LLC (not affiliated with BlackBoxStocks, Inc.).
This company focused on developing algorithms for high frequency trading. In 2005, Kyle and Pharis launched their
first algo and it was profitable every month thereafter, generating only 15 days of net trading losses in its first 650 days
of trading. The duo subsequently expanded their automated trading operations to exchanges in London, Tokyo, and
the commodities markets. In 2012, Pharis and Kyle launched QuantBrasil – a fully quantitative, computer driven hedge
fund in Brazil. This fund is built on the Karma Blackbox trading platform and has headquarters in Miami and Rio de
Janeiro.

DAVID MCKAY

DIRECTOR OF MARKETING
David McKay was one of the first subscribers to BlackBoxStocks after the platform went live. Shortly thereafter, he
became a profitable trader and active member in the Blackbox community. His success as a trader and affinity for the
product lead him to lobby the company to hire him. In September of 2016, McKay became Director of Marketing &
Business Development. McKay oversees brand management, all content development for digital and traditional
marketing, social media, as well as acting as liaison with ad agencies and PR firms.
Before joining Blackbox, McKay spent 9 years as the Marketing and Promotions Manager for the luxury spirits
company, Moet Hennessy. He specialized in marketing strategies and brand development. McKay also began a very
successful career as a model and actor at the age of 18. His list of clients and campaigns includes Giorgio Armani,
Calvin Klein, Neiman Marcus, and many other high profile names in the fashion industry. He also worked as an actor in
television and film for clients including the CBS network and Paramount Studios. His experience in this field made him
a natural spokesperson and brand ambassador for Blackbox.

JEFF SHARROCK
VP AND CONTROLLER

Jeff Sharrock oversees accounting, procurement, and IT solutions for the company. He is also in charge of financial
analysis, budgeting, compliance, and corporate governance for Blackboxstocks.com.
Prior to joining Blackboxstocks, Mr. Sharrock served as the Director of Operations for G2 International, Inc. G2 is an
investment banking consulting firm specializing in taking private companies public and providing those companies
with advice regarding capitalization, strategic planning and investor relations. Sharrock oversaw all aspects of daily
operations and was heavily involved in the accounting and regulatory aspects of the company. He also served as the
main point of contact for larger clients.

Copyright © 2021 Investors Prism Equity Research
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Mr. Sharrock came to G2 from Toytech Creations Inc, where he served at their Operations Director from 1996 until 2009.
He was the primary contact for all national accounts, including Wal-Mart, Target, Dollar General, and Toys R Us.
Responsibilities included oversight of vendor compliance, order receipt and processing, logistics, and accounts
receivable. During his tenure, Mr. Sharrock designed a CRM database to automate and streamline order processing.
These systems cut the order processing time by over 50% and reduced customer charge-backs by over 75%. He also
installed new IT solutions for printing and shipping logistics that cut associated costs in this area by over 50%.

BRANDON SMITH
CTO

Brandon Smith serves as the Acting Chief Technology Officer for the company through his consulting firm Cyfeon
Solutions. Brandon serves as the lead architect and developer for BlackBoxStocks real-time web application.
Cyfeon is a Financial Services vertical focused on operational and regulatory compliance. Financial Institutions such
as Schwab, HSBC, Cowen, and more, use Cyfeon's purpose built solutions to federate and analyze large and disparate
sources of data.
Prior to co-founding Cyfeon, Brandon managed the Telecom & Network Outsourcing vertical for S3. His responsibilities
included business development and delivery oversight of companies such as British Telecom, Hewlett Packard, and
Proctor and Gamble. Prior to S3, he managed Lavastorm's Professional Services unit. He was responsible for managing
a team of 50 full time employees worldwide as well as ensuring the delivery of enterprise grade solutions to those
global customers. Brandon holds an MBA from Southern Methodist University, a BBA in CIS from Texas State University
and served four years in the United States Marine Corps.

DANIEL WOODS

SENIOR SOFTWARE ENGINEER
Daniel Woods serves as the Senior Software Engineer for the company. He is in charge of the development of new
products and features, as well as managing, and maintaining the UI/UX upgrades, services and integrations with third
party tools for Blackboxstocks real-time web application.
Daniel has almost two decades of experience as a software developer, during which time he has built systems to
support business intelligence and growth across a wide array of professions including government, customer service,
health, finance, and telecommunications. Some of his former clients are Comcast, Impact Telecom, ACL/Galvanize,
Troux Technologies, The US State Department and the United States Army.
Prior to joining our team at Blackboxstocks, Daniel was the Senior Solutions Engineer at Blacklight Solutions, an applied
analytics solutions provider in Austin Texas. Daniel has helped businesses integrate visualization tools with large data
sets to inform data driven solutions. He has also created biometric software for the Federal Government which he later
deployed on-site in Baghdad, Iraq. Daniel holds a Bachelor of Science from University of Missouri, St Louis.

Copyright © 2021 Investors Prism Equity Research
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BRAD SWEARINGEN
SOFTWARE DEVELOPMENT

Brad Swearingen has been in the Information Technology industry for more than 25 years and in the Financial Services
industry. In 2015, Swearingen joined forces with Rod Taylor and co-founded Switchback Partners, which focuses on
financial consulting and software development. Switchback Partners works closely with the BlackBoxStocks
management team to provide development, quality assurance, as well as product recommendations for
BlackBoxStocks products.
In 1996, Swearingen cofounded CyberCorp and became the Chief Technology Officer. CyberCorp was one of the first
companies to develop a direct market access system. Swearingen managed the software development, quality
assurance, and product development teams as well as programming the CyberTrader line of products. CyberTrader
was purchased by Charles Schwab in March of 2000. At that time, Swearingen was employed with Charles Schwab &
Co. as a Senior Vice President of Technology. In addition, he held the title of CIO and Executive Vice President.
Swearingen's professional leadership highlights while working at Charles Schwab and CyberTrader included
managing a multi-million-dollar budget and workforce of over 200 employees and contractors domestic and
offshore. The areas of responsibility included product development, product management, software development,
training, and quality assurance. Mr. Swearingen oversaw much of the technology integration between CyberTrader
and Schwab including the addition of streaming quotes for Schwab's Velocity clients, the introduction of StreetSmart
Pro to 250,000 active trader clients.
Swearingen earned his Bachelor of Computer Science in 1989 from Missouri Southern State University. In addition, he
attended graduate school at the University of Missouri Rolla concentrating on predictive technology and artificial
intelligence.

ROD TAYLOR
PRODUCT MANAGER

Rod Taylor has been in the Financial Services industry for 20+ years. Rod is in charge of project management and
budgeting for web and UI and UX development for BlackBoxStocks, Inc.
He was a designated principal at CyberTrader, which was acquired by Charles Schwab in 2000. After the acquisition,
Rod ran the company's Brokerage/Operations & Brokerage Technology, Risk Management, and Order Flow
Management. Rod also managed the Market Data team which built Schwab's ticker plant powering every Schwab
trading application with quotes, executions, news, etc. Rod left Schwab in 2005 to build a Financial Services vertical for
S3, a best execution product company for banks, bulge bracket firms, and capital markets.
In 2011, Rod joined with Brandon Smith at Cyfeon and launched a Financial Services vertical focused on operational
and regulatory compliance. Customers such as Schwab, HSBC, Cowen, and more use Cyfeon's purpose built solutions
to federate and analyze large and disparate sources of data.
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KELLER REID

BUSINESS DEVELOPMENT LIAISON
Keller Reid is a fintech veteran with 15 years of experience in all aspects of the financial services industry. He has
advised fintech startups and serves on multiple boards in addition to his work in the wealth management space. He
speaks regularly at industry events, sits on a variety of industry committees and is a Director and former Secretary of
the Dallas Securities Traders Association. Keller leverages his vast experience and strong relationships in the financial
industry to assist the company in forming strategic partnerships. He also serves as a liaison, sourcing,
communicating, and collaborating with key vendors for the company.
Keller holds his series 4, 7, 24, 55 and 63 licenses, and is studying for the CFA Institute's CIPM exam in April. He earned
his BS in Social and Decision Sciences from Carnegie Mellon University, and is a graduate of the Securities Industry
Institute at Wharton.
Keller began his Wall Street career as an engineer at Schwab Capital Markets (now UBS) in 2001. In 2002 Keller began
managing technology for Jefferies, the largest market making desk in Dallas. In 2005 Keller started Pensons' Execution
Services division. The system he designed for Penson is still regarded as the most sophisticated retail router on the
street. By 2009 his division was generating $20mm+/year in revenue and 15% of all stock traded in the US used his
products. Keller served as COO for Penson Execution Services from 2010-2012, where he implemented a sophisticated
dark pool trading system. In 2012 Apex acquired Penson. Apex is a leading provider of clearing and execution solutions
to the financial services industry. Among Keller's clients at Apex were Wealthfront, Betterment, Personal Capital,
TradeKing, OptionsHouse, Zecco, FirstTrade and ThinkorSwim.
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RISK CONSIDERATIONS
Financial
Liquidity

The Company had a cash balance of $972,825 at December 31, 2020. Management
believes that this will be sufficient to fund its operations and service its debt for the
next twelve months. In addition, management may continue to raise additional debt or
equity capital in order to improve liquidity or finance more aggressive growth or
development. There can be no assurance that the Company will be able to raise
additional capital or on what terms.

Financial
Controls

Management has determined that as of December 31, 2020, the Company’s internal
controls over financial reporting were not effective and there are material weaknesses
in its internal control over financial reporting. BLBX will need to remedy these
deficiencies by investing in the appropriate financial controls.

Marketing and
Customer
Acquisition

BLBX is pursuing a customer acquisition based growth strategy. The Company has a
tested marketing strategy with a LTV that is 8x CAC. However, there is no guarantee
that this ratio remains this favorable if competition rises.

Innovation/
Technology Risk

The trading analytics market is subject to change and innovation, and BLBX is exposed
to risk that new products are introduced, which may require it to make additional
investments in its products and services to remain competitive, or that render its
offerings obsolete.

Competition

BLBX operates in the trading analytics space, which is growing strongly. However, there
are a number of players in this space - some large, others small. None quite overlap
with the service offering of BLBX but there is no guarantee that in the future other
players also introduce features that more directly compete with the offering that BLBX
offers.

Low Trading
Liquidity

BlackBoxStocks shares are thinly traded (average daily volume is 400) and while the
company is attempting to improve its trading liquidity, and potentially list in more
heavily traded markets, there is no assurance that this will happen in a predetermined
timeframe.
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ABOUT BLACKBOXSTOCKS, INC.
BlackBoxStocks, Inc., headquartered in Dallas, Texas began operating as a financial technology and social media
platform in March 2016. The Company’s web based platform offers real-time proprietary analytics and news for stock
and options traders of all levels. The Company is publicly traded on the OTC Pink Market under the symbol BLBX. For
more information, visit www.blackboxstocks.com.

ABOUT INVESTORS PRISM EQUITY RESEARCH
Investors Prism Equity Research offers independent, issuer-sponsored research that is
based on objective, fact-based analysis, written by experienced CFA analysts, and
strategically distributed to the investment community utilizing targeted distribution
channels as well as social media and private distribution relationships.
Investors Prism Equity Research is an affiliate of PCG Advisory, Inc. PCG Advisory is a
leading investor relations firm dedicated to the delivery of top-tier strategic services that
encompass investor relations, capital markets navigation, digital strategies, and corporate
communications for innovative and emerging companies from around the globe. PCG
Advisory has extensive experience with life sciences, technology, and emerging growth
companies across all sectors.
Investors Prism Equity Research is also an affiliate of PCG Digital Enterprises, LLC. PCG
Digital owns, partners with and/or licenses innovative aggregation, distribution, and
engagement platforms. PCG Digital reaches thousands of individual, retail and institutional
investors and stakeholders through its proprietary and extensive distribution network as
well as through the use of unique multimedia marketing and audience development
techniques. PCG Digital, via its subsidiary, PCG Productions, produces management
interviews and highlight and informational clips to further enhance and showcase our
client companies.
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DISCLOSURE
Important Disclosures

PCG Advisory, Inc. and its affiliates research reports, company profiles and other investor relations
materials, publications, or presentations, including web content, are based on data obtained from sources
we believe to be reliable but are not guaranteed as to accuracy and are not purported to be complete. As
such, the information should not be construed as advice designed to meet the particular investment needs
of any investor. Any opinions expressed in PCG or affiliate reports, company profiles, or other investor
relations materials and presentations are subject to change.
Management of BlackBoxStocks has reviewed and provided input to this report prior to publication. PCG
and its affiliates may or may not utilize any of such input, at its sole discretion. PCG and its affiliates may
buy and sell shares of securities or options of the issuers mentioned in this report at any time.
The information contained herein is not intended to be used as the basis for investment decisions and
should not be construed as advice intended to meet the investment needs of any investor. The information
contained herein is not a representation or warranty and is not an offer or solicitation of an offer to buy or
sell any security. To the fullest extent of the law, PCG Advisory, Inc., and its affiliates, specialists, advisors,
and partners will not be liable to any person or entity for the quality, accuracy, completeness, reliability or
timeliness of the information provided, or for any direct, indirect, consequential, incidental, special or
punitive damages that may arise out of the use of information provided to any person or entity (including but
not limited to lost profits, loss of opportunities, trading losses and damages that may result from any
inaccuracy or incompleteness of this information).
Stock market investing is inherently risky. PCG is not responsible for any gains or losses that result from
the opinions expressed on this website, in its research reports, company profiles or in other investor
relations materials or presentations that it publishes electronically or in print. We strongly encourage all
investors to conduct their own research before making any investment decision. For more information on
stock market investing, visit the Securities and Exchange Commission ("SEC") at www.sec.gov.
Financial Interests

BlackBoxStocks, Inc. (OTC: BLBX) paid $5,000 to PCG Advisory, an affiliate of Investors Prism Equity
Research, for the production of this research report. An affiliate of PCG Advisory and Investors Prism
Equity Research owns 16,667 common shares of BLBX, which it acquired in 2017 & 2018 in exchange for
services performed in those years.
646-863-6341
info@investorsprism.com
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